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Prior research has defined the four stages of the entrepreneurial startup process (Reynolds & White 1997). The entrepreneurial startup process is a description of an individual’s evolution towards becoming self-employed, an entrepreneur. First, in the conception stage nascent entrepreneurs take some action to start a firm. During the second phase, gestation, a new firm is established and in the final third and fourth stages of infancy and adolescence, a business is considered to be an established one. This process has later been supplemented by a fifth phase prior to conception which consists of individuals who perceive themselves having the necessary entrepreneurial skills but who are not entrepreneurially active in any way (Bosma & Schutjens 2007). These individuals are called potential entrepreneurs in this paper.  

This paper examines the success of the entrepreneurial start-up process. We are interested in what explain how much of the potential entrepreneurs actually engage in start-up process and eventually successfully start a new firm. Our aim is to increase our understanding of the relationship between the different stages of the entrepreneurial process and of the variance of the stages between countries. Building on existing research we seek to explain these differing factors with a set of macro-level indicators.      

The macro-level indicators used in our study are identified in, for instance, the Entrepreneurship Policy Theory (Lundström & Stevenson 2005). Lundström & Stevenson (2005) have developed a typology of different kinds of entrepreneurship policy frameworks on the country-level. They identified four distinct policy frameworks and we utilize this typology in analyzing the different features of national entrepreneurship processes. Another important tool for our analysis is standard macro-level indicators such as, for instance, GDP per capita, unemployment level, and entrepreneurial attitude climate among others. 

For this paper we use data from 35 countries collected in the GEM 2005 research. The strength of the GEM data lies in its unique character which enables the definition of an individual country entrepreneurial potential value comparable with other countries, and thus enabling international comparisons. The respondents of the GEM survey were asked specific questions regarding their personal views regarding their own entrepreneurial skills and whether they believed that there were good opportunities for them to start a business in their region. GEM survey also provides data on the conception and gestation phases, and allows us to assess the success of the start-up process of a country. We will use multivariate analysis methods to test our propositions.

This paper contributes to entrepreneurship research by developing a model which explains the variance in the entrepreneurial start-up process between different countries. An international comparison enables us to analyze the factors influencing the effectiveness of the start-up process from potential entrepreneurs to established new firms. Successful entrepreneurship has been widely recognized as an important factor for economic growth. Hence the new information provided by this paper will prove beneficial for policy-makers formulating new entrepreneurship policy frameworks. 

Determinants of ambitious entrepreneurship in Europe; a multilevel approach
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Many studies show that as regards entrepreneurial activities, regional patterns vary highly across different phases and types of entrepreneurship. Some regions can be characterized by high early-stage entrepreneurship (i.e. pre-startup and/or young firm activity)  prevalence rates, while others show relatively high prevalence rates of established firms. Also, some regions witness high (overall) early stage entrepreneurship rates, but have rather low shares of ambitious early stage entrepreneurship– and vice versa. These findings are remarkable, and point at different conditions for ambitious entrepreneurship in specific regions. Further insight in these conditions and the regional variations might help to target national and regional policymakers on stimulating and facilitating ambitious entrepreneurship, which in turn should impact employment growth and innovation over time.

We use data on the individual (entrepreneur) level from the Global Entrepreneurship Monitor (GEM) for 125 regions, over 18 European countries in the 2001-2006 timeframe. We thus have information on involvement in entrepreneurship and are able to discern (i) the stage of entrepreneurial activity and (ii) the ambition level of the entrepreneur in terms of innovation and job growth expectations. In a multilevel empirical model, using over 200,000 observations, we relate involvement in ambitious and non-ambitious entrepreneurship to characteristics of the entrepreneur, the firm, the region and the country. 

Our preliminary findings show that, controlling for common individual determinants and firm characteristics, regional conditions (in terms of perceptions to entrepreneurship, GRP levels and demography) and national conditions (GDP growth, unemployment, employment protection) significantly contribute to an individual’s engagement in ambitious entrepreneurial activity. 

Olga Verkhovskaya -

Entrepreneurial climate in Russian regions: North-West

Within the framework of the Global Entrepreneurship Monitor Project and determining the factors that positively and negatively influence  entrepreneurial activity in the country, the Russian team decided to research not only the situation in the country on the whole, but also to analyse entrepreneurial potential of different regions. In 2007 North western region was chosen for the analysis as according to the adult population survey this region showed one of the highest levels of the entrepreneurial activity in 2006.

There are 11 subjects of Russian federation in North – West. By 01.01 2007 the population of the region was 13.750 mln. people ( 9,53%of the population of the country). The urban population is 82.2%. 10% of the Russian GNP is being produced on the territory of North – West (that is the 5 place among Russian federation regions). By the size of GRP per capita the region takes the third place. By some indices of economic development the region outstrips other regions, e.g. in 2006 the index of industrial production made 106.2 % compared to 103.9 % on the average.

Growth of the investments made 16.5 % compared to 13.7 % in the country. At the same time real income of the population grew 8.4% compared to 12.5 in Russia, although income per capita was higher in North – West than in Russia during the last five years. The level of registered unemployment made 1.6 % which is the lowest in the country.

Taking into account the statistics we may predict that the level of opportunity entrepreneurship 

in the region must be higher than in Russia on the whole.

2009 people took part in the survey made in 2006, 1695 of whom are people between 18 -64 years of age.55% of these respondents were full time workers, 6.7 %  - part time, 6.7 % - unemployed. 27.4% had secondary degree, 29.5 % - post secondary, 32.9 – graduates. Women made 45% of the respondents.

6.6 % of the respondents at the age of 18 - 64 said that  they decided their autonomous start – up. In Russia this showing was 3.6 %. The same tendency was pursued in the intentions of the respondents to be involved in business job start –up. Their share among the respondents was 

2.6 % (in Russia on the whole 1.2%).

North – West differs not only by a higher share of potential, early stage and existing entrepreneurs but also by the attitude towards entrepreneurship in the society: 

· more than 22 % of the respondents consider the opportunities to start up business favourable (in Russia on the whole the share of the same answers was 84 %); 

· the respondents in North – West are more optimistic towards their knowledge and skills for their start – up (more than 1/3 respondents consider that they have enough knowledge and skills against 10% in Russia on the whole).

The entrepreneurs in North – West differ from the entrepreneurs in Russia on the whole by their innovation level. If an average Russian entrepreneur values the share of consumers for whom the product is new higher than North – Western entrepreneur, intensity of competition is higher in North – West.  In North – West the respondents marked novelty of the used technologies  more often. 

� The data of plenipotentiary office of President in North - West





