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Parallel entrepreneur is an entrepreneur who puts together - from the outset or as his business grows - a group of firms that he manages, but with the risks diversified and routine decision-making decentralised. They have an umbrella structure, with such decisions on sources of funding for a new project, involvement of experts and recruitment of staff, use of available equipment and space as are made in respect to one business being possibly implemented by siphoning off the resources needed from another group member that is already up and running and has accumulated certain internal reserves for growth. 

The group of parallel early entrepreneurs in Russian GEM APS data base consisted of a few persons – only 17 respondents in the 2006 and 2007 samples. However, some first findings about specific features of human and social capital of this group can be made on the base of these results. 

The parallel early entrepreneurs, who use the advantages of a business already in place to launch a new one, show a significantly higher level of available human (educational level) and social capital (integration into business networks) than do typical early entrepreneurs, who starts from ‘zero’ level. As a result, they have a higher success in business (the percentage of respondents that met with failure is lower than among the early entrepreneurs as a whole group) and a higher level of self-efficacy as regards their own entrepreneurial skills.
As regards other sorts of capital, the parallel early entrepreneurs have a more conservative structure of financing sources than do other early entrepreneurs: they use external sources on a lesser scale, including formal lending institutions. On the one hand, this is evidence of the availability of certain resources, which can be diverted from another business, already up and running. On the other hand, this suggests that the parallel early entrepreneurs identified on the base of findings of the GEM APS in Russia are mainly representing the group of self-employed persons and  owners of micro-business, who have no access - but also no demand in credit facilities by banking institutions.

Furthermore, respondents of this group are, on the one hand, more sure of the prospects of their business venture; on the other hand, the anticipated payback seems to be quite conservative. In this respect, the parallel entrepreneurs of this type can hardly be regarded as an entrepreneurial group with high growth potential. 
Data of 2008 GEM APS could be very useful to prove the aforesaid results and to raise some hypothesis for a special quantitative analysis on the base of a separate sample consisting of entrepreneurs.
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